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Table-5.6
HEALTH OF THE FIRMS AND LABOUR RELATIONS

Firm
	No. of workers
	Union
	Labour strike
	Status of the firm

I
	37
	No
	No
	Sick

II
	80
	Yes
	2 Strikes
	Sick

III
	50
	No
	No
	Sick

IV
	9
	No
	No
	Sick

V
	17
	No
	No
	Revival

VI
	60
	Yes
	1 Strike
	Healthy

VII
	100
	No
	No
	Healthy

VIII
	25
	No
	No
	Sick

IX
	70
	Yes
	1 Strike
	Sick

X
	30
	No
	No
	Sick

XI
	60
	No
	No
	Healthy

remaining two, Firm-IX had been badly affected by a strike
because it lost 2 months in the early days of its commercial
production. This had aggravated its financial problems. From
the loss it had incurred it had not recovered so far.
Section - II
Marketing is a crucial area which determines the success
or failure of a firm. Therefore, marketing problems of the
selected firms are analysed in this section.
Firm-I produced intermediate chemical products and
some end products, without the ISI mark. Some of its items
were reserved for production and purchase by government.
Nevertheless, it faced competition from large-scale public
enterprises in addition to the small-scale ones. It had appoin-
ted 8 salesmen, and sold the product directly and through
middlemen. It had stockists and dealers all over South India